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Abst ract

The ef f ect iveness of  decision-making t eams depends largely on t hei r  abi l i t y t o int egrat e and make sense of  inf ormat ion.

Consequent l y,  t eams which more of t en use maj or i t y decision making may make bet t er  qual i t y decisions,  but  par t icular l y so when

t hey also have t ask represent at ions which emphasize t he elaborat ion of  inf ormat ion relevant  t o t he decision,  in t he absence of

clear  leadership.  In t he present  st udy I propose t hat  (a) maj or i t y decision making wi l l  be more ef f ect ive when t ask

represent at ions are shared,  and t hat  (b) t his posi t ive ef f ect  wi l l  be more pronounced when leadership ambigui t y ( i . e.  t eam

members’  percept ions of  t he absence of  a clear  leader) is high.  These hypot heses were put  t o t he t est  using a sample compr ising

81 t eams compet ing in a complex business simulat ion f or  seven weeks.  As predict ed,  maj or i t y decision making was more ef f ect ive

when t ask represent at ions were shared,  and t his posi t i ve ef f ect  was more pronounced when t here was l eadership ambigui t y.

 The f indings ext end and nuance ear l ier  research on decision rules,  t he role of  shared t ask represent at ions,  and leadership clar i t y.

   

 
Cont ribut ion to the f ield

Pr ior  research on t eam decision making has shown t hat  shared t ask represent at ions play an impor t ant  role in t he ef f ect i ve use of

inf ormat ion resources in groups.  However ,  t he role of  decision-making procedures and rules in t eam decision making has received

very l i t t l e research at t ent ion,  along wi t h t he role of  l eadership clar i t y/ ambigui t y in such cont ext s.  The cur rent  paper  cont r ibut es

t o t his f ield of  research by st udying t he relat ionship bet ween t he use of  a maj or i t y decision rule and per f ormance as moderat ed

by t ask represent at ions and leadership clar i t y (and t he lack t hereof ,  l eadership ambigui t y).  As hypot hesized,  t he resul t s showed

t hat  maj or i t y decision making was posi t i vel y relat ed t o t eam per f ormance when a high level  of  elaborat ion on inf ormat ion was

combined wi t h leadership ambigui t y.  However ,  under  condi t ions of  low elaborat ion of  inf ormat ion,  and leadership ambigui t y,

maj or i t y decision making was negat ivel y relat ed t o per f ormance.  This i s an impor t ant  cont r ibut ion t o t he research on l eadership

clar i t y,  as i t  shows t hat  under  some ci rcumst ances low leadership clar i t y ( i . e.  leadership ambigui t y) can be benef icial  f or  t eam

per f ormance.  These resul t s al so show t hat  t he relat ionship bet ween decision rules and per f ormance is more complex t han

previous research has suggest ed,  as maj or i t y decision making can be somet imes posi t i vely,  and somet imes negat ively relat ed t o

per f ormance,  w i t h t he relat ionship moderat ed by ot her  t eam processes.
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Abstract 9 

The effectiveness of decision-making teams depends largely on their ability to integrate and make 10 

sense of information. Consequently, teams which more often use majority decision making may 11 

make better quality decisions, but particularly so when they also have task representations which 12 

emphasize the elaboration of information relevant to the decision, in the absence of clear leadership. 13 

In the present study I propose that (a) majority decision making will be more effective when task 14 

representations are shared, and that (b) this positive effect will be more pronounced when leadership 15 

ambiguity (i.e. team members’ perceptions of the absence of a clear leader) is high. These hypotheses 16 

were put to the test using a sample comprising 81 teams competing in a complex business simulation 17 

for seven weeks. As predicted, majority decision making was more effective when task 18 

representations were shared, and this positive effect was more pronounced when there was leadership 19 

ambiguity.  The findings extend and nuance earlier research on decision rules, the role of shared task 20 

representations, and leadership clarity. 21 

1 Introduction 22 

“When exploring the Northwest Territory in 1805, Captain Clark used the majority rule  23 

to decide where to set his winter camp  (Ambrose, 1996; Moulton, 2003). Everyone in  24 

the expedition, including servants and native guides, had an equal vote in the  25 

majority rule decision.”  26 

- (Hastie & Kameda, 2005, p. 506). 27 

As Hastie and Kameda noted, the “robust beauty of the majority rule” may explain its 28 

popularity in today’s teams as well as in primordial societies. This rule indeed has many virtues: 29 

transparency, ease of execution, it appeals to people’s innate sense of justice, and it often yields more 30 

effective solutions to problems. When no explicit rule is established, the implicit decision rule is 31 

essentially a majority rule (Hastie & Kameda, 2005). Organizations nowadays often rely on teams 32 

when making decisions that require a wide array of knowledge (Dooley & Fryxell, 1999; Kozlowski 33 

& Bell, 2003). The effectiveness of those decision-making teams is for a large part dependent on the 34 
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decision rules they apply (Hastie & Kameda, 2005; Nitzan & Paroush, 1985; Stasser, Kerr, & Davis, 35 

1980), and on their ability to make use of and integrate information successfully (e.g.,  M. C. 36 

Schippers, Homan, & van Knippenberg, 2013; van Ginkel & van Knippenberg, 2008). Although 37 

theoretically teams should be better suited to make use of information and should make better 38 

decisions, numerous studies have shown that groups often fail to exchange information (Gruenfeld, 39 

Mannix, Williams, & Neale, 1996; G. W. Wittenbaum & Stasser, 1996; G. W. Wittenbaum, 40 

Hollingshead, & Botero, 2004). Even if teams do exchange information, they often do not integrate 41 

this information when making a decision (Gigone & Hastie, 1993; for a meta-analysis see Mesmer-42 

Magnus & DeChurch, 2009; for a review see M. C. Schippers, Edmondson, & West, 2014; van 43 

Ginkel & van Knippenberg, 2012). Prior research has shown that shared task representations – i.e.  44 

the shared realization that the task needs information elaboration – play an important role in using 45 

informational resources effectively in groups (van Ginkel, Tindale, & van Knippenberg, 2009; van 46 

Ginkel & van Knippenberg, 2008).  While this research has been insightful in showing the 47 

importance of those representations for information elaboration and decision making, it has not 48 

focused on an important antecedent of team decision making and performance: decision-making 49 

procedures or rules. Teams often agree on a strategy to make decisions. A commonly used decision 50 

rule is majority decision making (Baron, Kerr, & Miller, 1992), but the task requirements often 51 

determine for a large part which decision making procedure is more effective (Beersma & De Dreu, 52 

2002; F. S. Ten Velden, Beersma, & De Dreu, 2007). For instance, pooling preferences and making 53 

compromises may be an ineffective way of making majority decisions (van Ginkel & van 54 

Knippenberg, 2008). Faced with a (unanimous) majority, other team members may think from the 55 

perspective of the majority and may exclude other considerations, due to the stress that is caused by 56 

being in the minority (Stasser & Birchmeier, 2003). A critical thought norm may offset the possible 57 

negative sides of a decision making rule (Postmes, Spears, & Cihangir, 2001). Shared task 58 

representations may thus be especially relevant when teams apply a majority rule to make decisions, 59 

such that the integrated information is used in making the final decision (F. S. Ten Velden, Beersma, 60 

& De Dreu, 2007). Depending on the team task, for instance if teams have to make decisions that 61 

influence each other (e.g., a company decision to buy more machines may also mean having to hire 62 

personnel to run the machine), may make sure that team members voice their opinion, even if they 63 

are in the minority.  64 

Another factor that may determine the extent to which team members voice their opinion is 65 

team leadership. The combination of shared task representations and a majority rule will prove 66 

especially fruitful in teams without a clear leader, and thus leader ambiguity (cf. Carson, Tesluk, & 67 

Marrone, 2007;  West et al., 2003). In such groups, clarity of leadership – that is, team members’ 68 

shared perceptions of clarity and the absence of conflict over leadership of their teams (West et al., 69 

2003) – may be a liability rather than an asset, since a clear leader may have an uneven impact on the 70 

decision to be made (e.g., I. L. Janis, 1972; I. L. Janis, 1982), and may cause “closing of the group 71 

mind” (cf. De Grada, Kruglanski, Mannetti, & Pierro, 1999; Kruglanski & Webster, 1991; Tetlock, 72 

2000). Thus, groups without a clear leader may be at an advantage when they have shared task 73 

representations and a majority rule, as they may make use of information better when making a 74 

decision. In the current paper, I will argue that the extent to which teams make use of a majority 75 

decision rule will be positively related to team performance under conditions of high shared task 76 

representations and lack of leadership clarity, which I will name leadership ambiguity in the 77 

remainder of the paper (see Figure 1). 78 

 79 

------------------------------------------ 80 

Insert Figure 1 about here 81 
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 83 

The current study makes a number of contributions to the literature on team decision making 84 

and on the broader team performance literature. Specifically, it puts majority decision making and 85 

leadership ambiguity center-stage in the study of team decision making, and does so in the controlled 86 

context of a management simulation. Furthermore, it points to the importance of shared task 87 

representations, with an emphasis on sharing, discussing and integrating information. The current 88 

study points to the fact that it is the combination of those three factors that determine group 89 

outcomes, rather than isolated effects of any one of those variables. Finally, the current study 90 

emphasizes the role of leadership ambiguity, a variable that has received very little research attention 91 

so far.  92 

2 Theoretical background and hypotheses 93 

2.1 Shared task representations and team performance 94 

It has now been recognized in much of the literature that groups may reach higher quality 95 

decisions when they are able to integrate information and perspectives held by different team 96 

members. Various studies have identified factors such as team leadership (Larson, Christensen, 97 

Franz, & Abbott, 1998; van Ginkel & van Knippenberg, 2012), familiarity (Okhuysen, 2001), and 98 

motivation to share information (G. W. Wittenbaum et al., 2004) as determinants for information 99 

sharing. Shared task representations entail a common understanding among the teams as to how 100 

information should be used (van Ginkel et al., 2009; van Ginkel & van Knippenberg, 2008). 101 

According to Kerr and Tindale (2004), shared task representations can be conceptualized as a shared 102 

component of mental models among team members. Thus, these can be seen as a kind of team mental 103 

model concerning how to deal with information (Cannon-Bowers, Salas, & Converse, 1993; Marks, 104 

Zaccaro, & Mathieu, 2000; Mathieu, Heffner, Goodwin, Cannon-Bowers, & Salas, 2005). 105 

Specifically, teams can improve decision making by discussing and exchanging information in the 106 

group, and this is also related to “social sharedness” (Scott & Kameda, 2000). For (distributed) 107 

information to be used effectively it needs to be carefully discussed, integrated and elaborated (De 108 

Dreu, Nijstad, & van Knippenberg, 2008; Homan et al., 2008; Schippers, Den Hartog, & Koopman, 109 

2007; for  a review see M. C. Schippers et al., 2014). However, it is important to note that, although 110 

correlated, the realization that it is important to share information (i.e. task representations) is not the 111 

same as actual sharing of information (van Ginkel & van Knippenberg, 2008). Research by Kilduff, 112 

Angelmar, and Mehra (2000) among 35 teams of managers participating in a management simulation 113 

showed that high-performing teams started out with cognitive diversity in terms of how they 114 

attributed organizational success and failure, but developed more cognitive consensus over time. 115 

However, teams often do not recognize the need for information elaboration (cf. Nijstad & De Dreu, 116 

2012; M. C. Schippers et al., 2013), and the development of shared task representations that 117 

emphasize information elaboration may therefore be key to team success. This may be especially so 118 

when the team tends to favor majority decision making, because then the team members will be more 119 

motivated to “defend” their ideas and findings and will take more trouble to elaborate information. 120 

This may be especially so in the context of a management simulation, where decisions need to be 121 

discussed, because a decision made in one domain, influences the effectiveness of other decisions, 122 

and there is a clear need to align decisions.  123 

Hypothesis 1: Shared task representations will be positively related to team performance 124 

 125 
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2.2 Majority decision making and team performance: The moderating role of shared task 126 

representations 127 

Decision-making procedures or rules may affect the way teams make decisions and this may 128 

help or hinder team performance (Bianco, Lynch, Miller, & Sened, 2006). A group decision rule 129 

specifies how decisions are made within a team, and can be defined as “a rule that specifies, for any 130 

given set of individual preferences regarding some set of alternatives, what the group preference or 131 

decision is regarding the alternatives” (Miller, 1989, p. 327). The two rules used most often in groups 132 

are the majority rule and the unanimity rule (Baron et al., 1992; Hare, 1976; Miller, 1989b), although 133 

it is also conceivable that a directive team leader or dominant group member makes most of the 134 

decisions (cf. Leana, 1985; Van de Ven & Delbeco, 1971). Because unanimity requires agreement 135 

from all team members, group decisions may be harder to reach and require more discussion (e.g., 136 

Castore & Murnighan, 1978; Miller, 1989a).  Teams which make many decisions in a practical or 137 

simulation context may therefore find a majority decision rule to be more efficient and less time-138 

consuming (Hare, 1976; Kerr et al., 1976), and this rule seems to be indeed most prevalent for intact 139 

teams, as it induces team members to behave in the interest of the group (e.g., Tatsuya Kameda, 140 

Takezawa, Tindale, & Smith, 2002; T. Kameda & Tindale, 2006). Furthermore, the use of a majority 141 

rule based on shared preferences provides a “fast and frugal” heuristic in complex decision 142 

environments (Hastie & Kameda, 2005). However, although a majority rule may ensure quicker 143 

decision making, group members may fail to discuss the underlying assumptions (Mohammed & 144 

Ringseis, 2001), and teams using a decision rule of this kind may need to take precautions in order to 145 

ensure informed decision making (cf. Kerr & Tindale, 2004; Nijstad & De Dreu, 2012; Winquist & 146 

Larson Jr, 1998). Also, a study reanalyzing data from prior studies concluded that majority-rule 147 

procedures can be susceptible to agenda setting and other forms of strategic behavior and that “the 148 

potential for mischief depends on the distribution of preferences that decision makers bring to the 149 

process, and the range of feasible outcomes—the uncovered set—generated by these preferences” 150 

(Bianco et al., 2006; p. 850). 151 

It is therefore pertinent to ask under what conditions a majority rule will be best for team 152 

decision making, and it can be argued that this is situation-specific (Beersma & De Dreu, 2002; Kerr 153 

& Tindale, 2004; Mohammed & Ringseis, 2001; F. S. Ten Velden et al., 2007; F. S. Ten Velden et 154 

al., 2007).  However, research on decision making rules has so far mainly focused on situations 155 

where there is one correct answer or choice (e.g., Kerr et al., 1976; for a review see Kerr & Tindale, 156 

2004), or where there are misaligned interests, with different subgroups having differing interests 157 

which could be resolved by negotiation (e.g., Mohammed & Ringseis, 2001; F. S. Ten Velden et al., 158 

2007). For instance, experimental research among 97 three-person groups in a negotiation situation 159 

showed that under a majority rule, proself oriented majority members coalesce at the expense of the 160 

minority. However, in situations where interests are aligned, and where teams are striving for the 161 

same collective outcome, a majority rule could ensure efficient decision-making (F. S. Ten Velden et 162 

al., 2007). In such cases, teams are more inclined to elaborate on the available information and 163 

actively search for an integrative solution that benefits all team members. Importantly, however, 164 

teams in a field setting or competing in a complex business simulation will have many decisions to 165 

make, for instance inventory decisions, financial decisions, and the decision to buy a new machine to 166 

increase production reliability (e.g., De Leeuw, Schippers, & Hoogervorst, 2015; Hung & Ryu, 2008; 167 

Mathieu & Rapp, 2009). Teams may opt for different decision rules for different decisions; for 168 

instance, when teams fail to reach a consensus decision, they may switch to a majority decision rule, 169 

but will often do so after extensive discussion of the issue at hand (cf. Mohammed & Ringseis, 170 

2001). The extent to which teams opt for a majority rule may thus be positively related to team 171 

performance if the team also has shared task representations which emphasize information 172 
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elaboration. However, teams may opt unconsciously for a decision rule and team members may hold 173 

different opinions as to which decision rule was used to make the group decisions. I expect that the 174 

combination of shared task representations and majority decision making will affect team 175 

performance.1 176 

Hypothesis 2: Shared task representations moderates the relationship between the extent of 177 

majority decision making and team performance, such that when:  178 

(a) shared task representations are high the relationship between majority decision making 179 

and team performance is positive  180 

(b) shared task representations are low the relationship between majority decision making and 181 

team performance is negative 182 

 183 

2.3 Majority decision making and team performance: The moderating role of shared task 184 

representations and leadership ambiguity 185 

In general, leadership is a crucial ingredient of team effectiveness (Carson et al., 2007; Cohen 186 

& Bailey, 1997; Hackman, 1990), and some have argued that it is the most critical ingredient 187 

(Sinclair, 1992; Zaccaro, Rittman, & Marks, 2001), next to the ability to integrate individual actions 188 

and operate adaptively when coordinating actions (Zaccaro et al., 2001). At the same time, research 189 

has shown that there can be negative effects when a clear leader dominates the discussion, stating 190 

his/her opinion early on in the decision-making process and eliminating dissenting opinions 191 

(Anderson & Balzer, 1991; I. L. Janis, 1972; I. L. Janis, 1982; Taggar & Seijts, 2003). Leadership 192 

clarity, or lack thereof, leadership ambiguity, was introduced by West et al. (2003), referring to the 193 

“shared perceptions of group members about the extent to which leadership roles are clear within the 194 

team” (p. 395). Although most of the leadership research so far has focused mainly on the 195 

contribution made by a single (team) leader, in recent years more attention has been paid to other 196 

forms of leadership such as emergent leadership (e.g., Cogliser, Gardner, Gavin, & Broberg, 2012; 197 

Taggar, Hackett, & Saha, 1999; Yammarino, 2012), and shared/distributed leadership (Carson et al., 198 

2007; for a review see D’Innocenzo, Mathieu, & Kukenberger, 2014; C. L. Pearce & Conger, 2003; 199 

C. L. Pearce & Manz, 2005; Sun, Jie, Wang, Xue, & Liu, 2016). Leadership has been shown to be 200 

important even in teams where there is no formal appointed leader, such as in self-managed teams 201 

(e.g., Nygren & Levine, 1996), and it seems that in general teams are less likely to be successful 202 

when they have no clear leader (Cohen & Bailey, 1997).  203 

Although research indeed showed that clarity of leadership is important for team innovation 204 

and effectiveness (for a review see Smith, Fowler-Davis, Nancarrow, Ariss, & Enderby, 2018; West 205 

et al., 2003), recent research in the area of shared leadership, defined as “an emergent and dynamic 206 

team phenomenon whereby leadership roles and influence are distributed among team members” 207 

(D’Innocenzo et al., 2014; p. 5 ) shows that this form of leadership was more common in teams with 208 

a shared purpose, social support and voice, and this in turn was positively related to team 209 

performance (Carson et al., 2007). Recent research among 43 intact work teams undertaking 210 

complex, knowledge-based tasks showed that shared leadership was positively related to innovation 211 

(Hoch, 2013). Thus, shared leadership seems to be especially useful for teams facing complex 212 

decision-making tasks where the expertise of all team members is needed to make a high-quality 213 

decision (Craig L. Pearce & Manz, 2005), and it thus seems that the absence of (clear) team 214 

leadership can in fact be beneficial for teams. Langfred (2000; 2007) comments on the paradox of 215 

self-management. He argues and finds that the flexibility and adaptability of self-managed teams can 216 

become dysfunctional under certain circumstances, such as in response to conflict.   217 

In review



  Majority Decision Making 

 
6 

However, shared leadership and/or self-management in teams is not the same as leadership 218 

ambiguity. In the context of shared leadership different people have a leadership role, while 219 

leadership ambiguity is about absence of clarity regarding who is taking the lead. Although we do not 220 

know of any research that has investigated the relationship between leadership ambiguity and team 221 

performance for teams making complex decisions, we propose that under some circumstances, 222 

leadership ambiguity can be beneficial for team effectiveness. Since a clear leader often tends to 223 

dominate the discussion, thereby disproportionally influencing the decision (cf. Anderson & Balzer, 224 

1991; I. L. Janis, 1972; I.L. Janis, 1982; Taggar & Seijts, 2003), the absence of a clear leader may 225 

ensure a more thorough discussion of the problem at hand, especially when there are task 226 

representations that emphasize information elaboration (cf. Anderson & Balzer, 1991; De Grada et 227 

al., 1999; Kruglanski & Webster, 1991; Pierro, Mannetti, De Grada, Livi, & Kruglanski, 2003). This 228 

will ensure higher team performance, with the group opting for a majority decision-making rule 229 

relatively often. Thus, a majority rule can ensure commitment to the decision, but this will only aid 230 

team performance if the decision quality is enhanced by having shared task representations, i.e.  the 231 

shared realization that the task needs information elaboration, and a high level of leadership 232 

ambiguity (cf. West et al., 2003). The idea here is that under some circumstances, leadership 233 

ambiguity can be an asset, as this is compensated for by shared task representations and majority 234 

decision making. 235 

In short, for teams facing a complex task, and high on leadership ambiguity, majority decision 236 

making will positively influence team performance when the team also has shared task 237 

representations that emphasize information elaboration. 238 

Hypothesis 3: Shared task representations and leadership clarity/ambiguity will jointly 239 

moderate the relationship between the extent of majority decision making and team 240 

performance, such that: 241 

(a) When shared task representations are high, combined with leadership ambiguity, the 242 

relationship between majority decision making and team performance will be positive. 243 

(b) When shared task representations are low, combined with leadership ambiguity, the 244 

relationship between majority decision making and team performance will be negative 245 

(c) For other combinations of shared task representations and leadership ambiguity, there will be 246 

no difference in team performance under conditions of high or low majority decision making. 247 

 248 

3 Methods 249 

3.1 Sample and procedure 250 

Data for this study were collected by means of a survey handed out to all team members as 251 

part of a larger investigation involving teams taking part in a supply chain business simulation. As 252 

such, my study is on the relationship between different subjective perceptions of team processes, with 253 

the objective performance as team outcome measure. The initial sample consisted of a total of 376 254 

people, distributed over 94 four-person teams. Participants were professionals, for instance general 255 

managers, operational managers, financial managers, and supply chain managers, as well as small 256 

number of supply chain management students that played the game as a learning experience. Most 257 

participants had direct or indirect experience in supply chain management, and were playing the 258 

game on a voluntary basis, or as part of a supply chain management course. The response rate for the 259 

online survey was 83% (258 persons from 82 teams). One team was removed from the analysis, due 260 

to their low participation during the game, as a result of which the team did not receive scores on the 261 

dependent variables. For teams to be included in the final dataset, at least two of the four team 262 
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members had to have completed the survey.  This resulted in a final sample that consisted of 254 263 

persons from 81 teams. Of these respondents, 76.4% were male and the average age was 33.7 years 264 

(SD = 9.42). 81.5% of the respondents were Dutch nationals, the remaining respondents were 265 

American (18.5%); 39.8% of the respondents had at least a bachelor’s degree and 2.7% had another 266 

advanced degree or professional qualification. 267 

3.2 The simulation 268 

In the operations management domain games and simulations represent an important learning tool 269 

regarding the intricacies of team and cross-functional decision making (Sweeney, Campbell, & 270 

Mundy, 2010). The “Fresh Connection” business simulation requires members to work as an 271 

integrated sales and operations team (https://www.thefreshconnection.biz/). The game is played in a 272 

competition with other teams, although the performance was not dependent on those other teams. The 273 

game has some similarities to the “Beer Game” (Goodwin & Franklin, 1994; see also Gino & Pisano, 274 

2008), although in this particular game the participants were expected to run the whole company, 275 

with an emphasis on the supply chain (De Leeuw et al., 2015). As such, it is more rich and complete 276 

than most other games, such as the beer game which is aimed at the distribution side of the supply 277 

chain. The interactive, computer-based simulation was an ongoing experiential exercise for 278 

professionals working in the field, and was based on events in the production and supply of fresh 279 

juices to customers. In this management simulation, a decision-making team has to consider issues 280 

such as its sales and operations plan for the purchasing of supplies, demand forecasting, product  281 

management, pricing, promotions, delivery lead times, capacity planning (including decisions among 282 

others involving the number of shifts,  capacity planning (including decisions involving the number 283 

of shifts, overtime, scheduled maintenance), production planning, and inventory planning. There 284 

were four different roles within each team: a supply chain vice-president (responsible for supply 285 

chain strategy and control decisions), a purchasing vice-president (responsible for the choice of 286 

suppliers, supplier agreements etc.), an operations vice-president (concentrating on the organization 287 

of operations and the warehouse), and a sales vice-president (responsible for decisions on customer 288 

service, the priorities of orders, and promotional activities). The Sales & Operations Planning process 289 

is key to company success and encompasses more than only the supply chain department (De Leeuw 290 

et al., 2015). The Fresh Connection products, such as fruit juices, are stored in pallets in the finished 291 

goods warehouse. The products have a shelf life of 20 weeks, and stay in the warehouse, until a 292 

delivery is made, or the shelf life expires. Local and regional suppliers deliver the raw materials, and 293 

concentrated fruit juice is acquired from fruit traders. During the game, team members received 294 

information relevant to their role. It was important to share this unique information with all team 295 

members. Although most teams passed on the information received in the emails to other team 296 

members, the extent to which the information was actually processed and elaborated upon varied 297 

across teams.  298 

Participants were expected to run the company for seven decision periods of one week each, 299 

that is, seven rounds, where each week actually represented six trading months for the company in 300 

the game. Teams that participated in the research received feedback on their team level scores and on 301 

the meaning of their measures. The simulation was highly realistic, and was related to actual work 302 

settings, and had high dynamic and coordinative complexity (see also Seijts, Latham, Tasa, & 303 

Latham, 2004). Care was taken to ensure the realism of the simulation, including role descriptions, 304 

background information, graphics, pictures, e-mail simulation, organizational charts, and interactive 305 

activities. During the game, besides e-mail messages to individual team members, the teams as a 306 

whole were sent e-mail messages about various events and developments such as new clients, 307 

delivery problems, special customized products, etc. Teams were expected to integrate and make 308 

In review

https://www.thefreshconnection.biz/


  Majority Decision Making 

 
8 

sense of all this information in order to reach decisions and make choices (for a screenshot of the 309 

game, See Figure 2). Many decisions are made when playing the game, and trade-offs were implied 310 

in every decision. The extent to which teams were able to balance these trade-offs, determined their 311 

performance (ROI)  312 

The game started with a video message from the former CEO, who explained current issues in 313 

the company. Team decisions were uploaded and processed and the simulation then provided a 314 

weighted team-performance composite for each round. Furthermore, the teams received detailed 315 

feedback reports (for an elaborate descripion of the game see De Leeuw et al., 2015). 316 

3.3 Measures 317 

After the participants had completed the game, but before they received feedback on their 318 

final performance, they filled in a survey that measured various team processes (see Appendix for all 319 

items used in the survey).  320 

Shared task representations. Five items were used to measure the degree to which team 321 

members shared and discussed the distributed information and subsequently integrated the 322 

implications of this information within their decision making (van Ginkel & van Knippenberg, 2008). 323 

The items were slightly adapted to fit the context of the game. An example item is “For high quality 324 

performance it was important to base the decision on as much information as possible” (1=strongly 325 

agree, 5=strongly disagree, α = 0.61, F = 1.61, p <.01; ICC(1) = .16, ICC(2) = .61, rwg(j) = .92. 326 

Majority decision making. A measure of majority decision making was developed within the 327 

context of the current study, based on prior literature (e.g., Bianco et al., 2006; F. S. Ten Velden et 328 

al., 2007). Similar to the measure of leadership ambiguity, each respondent was asked to indicate 329 

“How were decisions made in your team?” Respondents could select one of the following options: 330 

“We had a majority rule”, “All decisions were made as a team”, “One dominant team member made 331 

most of the decisions”. 2 Majority decision making was calculated to represent the proportion of team 332 

members indicating that a majority rule was used to make the team decisions. 333 

Leadership ambiguity.  A measure developed by West et al. (2003) was used to assess 334 

leadership ambiguity (in the research of West and colleagues this construct was named leadership 335 

clarity). Respondents were asked to indicate: “To what extent is there an overall leader/coordinator in 336 

your team?” They were requested to select one of the following options: “There is a very clear 337 

leader/coordinator”, “A number of people lead/coordinate the team”, “There is no clear 338 

leader/coordinator”, “There is conflict over who leads/coordinates the team” and “We all have 339 

leadership roles”. Following West et al. (2003), leadership clarity was measured by the proportion of 340 

respondents who either said: “There is no clear leader/coordinator” or “There is conflict over who 341 

leads/coordinates the team”. Since none of the teams indicated that there was conflict over who was 342 

leading the team, leadership ambiguity was calculated to represent the proportion of team members 343 

indicating that there was no clear leader or coordinator. 344 

Team Performance.  Team performance in the simulated game was assessed by the team 345 

score of Return on Investment (ROI) of the fictitious company. The objective for each team is to 346 

achieve the best return on investment (ROI). It was not only crucial to make as much money as 347 

possible, but also to manage investments in a proper way (see also De Leeuw et al., 2015). As each 348 

round represented a decision horizon of six months, the focus of the game is on strategic and tactical 349 

supply chain decisions (for a screenshot of the game, see Figure 2). After each round participants 350 

could see their performance and compare with other teams in the competition. Each round players 351 

make progressively more difficult decisions, as complexity is gradually added each round. It is key 352 

for teams to choose a strategy and to make decisions in accordance to the chosen strategy. 353 
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Furthermore, performance in each round is calculated independently, and teams do not suffer 354 

negative consequences resulting from poor decisions, or profit from very good decisions made in 355 

earlier rounds (De Leeuw et al., 2015). 356 

The simulation automatically calculated a team’s overall score by indexing each factor on a 357 

scale of -1 to 1, according to the team’s relative performance in the simulation. The final score 358 

represented a weighted average of the score over six rounds, where the last two rounds were the most 359 

important in determining the final score for the team, and the lowest score was discarded. The scores 360 

on ROI can be seen as a percentage score (similar to other simulations, (e.g., Mathieu & Rapp, 2009), 361 

and varied from -0.46 to 0.17, M = 0.03, SD = 0.11. In addition to the team score there also is an 362 

individual score for each role in the team. These individual scores do not count toward the team 363 

score, but did allow participants to compare their performance relative to peers in other (competing) 364 

teams. 365 

Control variables. Control variables were age, gender, supply chain management knowledge 366 

(“How much knowledge do you have about supply chain management”; 1= very little, 5 = a lot), 367 

prior experience with management simulations (“How experienced are you in playing management 368 

games”; 1 = not at all, 5 = very experienced), and number of hours per week spent on the game.  369 

4 Results 370 

4.1 Data aggregation 371 

Our theory and measurement were aimed at the team level of analysis, with the dependent 372 

variable of interest being a team-level variable, ROI. Although in the current study individuals were 373 

nested within groups, multilevel techniques were not applied, as for these analysis the dependent 374 

variable needs to be at the lowest level of analysis (in this case the individual level; (Bryk & 375 

Raudenbush, 1992). Although individual level scores were provided in the game, these scores did not 376 

determine the outcomes, as cross-functional integration and a clear strategy were key for 377 

performance in the game.  Because the present study focused on a group-level dependent variable 378 

(i.e., team performance), aggregation to the group level is the most appropriate strategy to analyze the 379 

data (Kashy & Kenny, 2000). As presented above, the ICC(1) value and the rwg(j) value were 380 

sufficient to justify aggregation (P.D. Bliese, 2000; James, Demaree, & Wolf, 1984, 1993). Since the 381 

ICC(2) value also depends on team size, with higher values of ICC(2) as team size increases (P.D. 382 

Bliese, 2000), I chose to depend mainly on the outcomes of ICC(1) in deciding whether or not to 383 

aggregate the individual-level scores. I therefore used the mean (i.e. the average; see also Barrick, 384 

Stewart, Neubert, & Mount, 1998) of the team members’ scores to represent shared task 385 

representations at the team level. This was not the case for majority decision making, and team 386 

leadership ambiguity, as these had discrete answer categories, and not a relative score.  387 

 388 

4.1.1 Descriptive statistics 389 

As can be seen in Table 1, age is positively related to experience (r =.20, p < .05), knowledge 390 

of supply chain management (SCM) (r =.27, p < .05), shared task representations (r =.31, p < .01), 391 

and team performance (r =.20, p < .05). Gender is negatively related to SCM knowledge (r = -.31, p 392 

< .01). Also, the hours spent on playing the game are positively related to shared task representations 393 

(r =.18, p < .05), but not significantly positively related to team performance (r =.13, ns). Teams with 394 

a lot of SCM knowledge seemed to opt for majority decision making slightly less (r =-.21, p < .05), 395 

possibly because it was easier for them to reach a consensus decision. Finally, shared task 396 

representations are positively related to team performance (r =.23, p < .05), while the extent to which 397 
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teams opt for majority decision making is negatively related to team performance (r =-.22, p < .05). 398 

This may indicate that teams choosing a majority rule have more problems in making decisions and 399 

opt for this rule in order to make a decision3. 400 

------------------------------------------ 401 

Insert Table 1 about here 402 

------------------------------------------ 403 

4.1.2 Hypothesis Tests 404 

Prior to the analyses, all continuous independent variables were mean-centered (Aiken & West, 405 

1991). The hypotheses suggest one two-way interaction, and one three-way interaction, and we tested 406 

whether each interaction added unique variance by testing them in one model. Table 2 reports the 407 

series of regression models to test both the main effect of shared task representations on team 408 

performance and the hypothesized moderator effects. In each regression analysis, the control 409 

variables are entered as the first step. 410 

In line with Hypothesis 1, hierarchical regressions showed that there is a significant, positive 411 

relationship between shared task representations and team performance (β = .23; p < .05; see model 412 

3), however this relationship is only significant in combination with the two-way interaction.  When 413 

the three-way interaction is added in model 4, this relationship is no longer significant. Hypothesis 2 414 

predicted an interaction between majority decision making and shared task representations that 415 

emphasize information elaboration. Hierarchical regressions indeed showed that this predicted 416 

interaction was indeed significant (β = .25; p < .05; see Figure 1). To determine the nature of this 417 

interaction, we performed simple slopes analysis (Aiken & West, 1991). These tests showed that for 418 

teams with relatively high shared task representations (one SD above the mean), a positive 419 

relationship between majority decision making and team performance was found; t = 2.71, p < 001. 420 

For teams with relatively low shared task representations (one SD below the mean), this relationship 421 

was negative; t = -5.01, p < .001. This indicated that under conditions of high majority decision 422 

making, shared task representations that emphasize information elaboration are related to higher team 423 

performance. 424 

------------------------------------------------ 425 

Insert Table 2 and Figure 3 about here 426 

------------------------------------------------ 427 

 Hypothesis 3 implied a three-way interaction between majority decision making, shared task 428 

representations that emphasize information elaboration and leadership ambiguity. Hierarchical 429 

regressions showed that this predicted interaction was indeed highly significant, (β = .32, p < .01; see 430 

Table 2, and Figure 2). Visual inspection of the figure indicates that team performance is highest 431 

when majority decision making is high, and when high task representations are combined with high 432 

leadership ambiguity. A combination of low task representations and high leadership ambiguity is 433 

related to low team performance. Simple slope analyses showed that when task representations were 434 

low (one SD above the mean) and leadership ambiguity was low, the slope of low task 435 

representations/high leadership ambiguity was significant (t = -4.75, p < 001). The slope of high task 436 

representations and high leadership ambiguity was only marginally significant (t = 1.83, p = .07). As 437 

expected, the slope difference test was insignificant for low task representations/low leadership 438 

ambiguity (t = .23, ns) and for high task representations/ low leadership ambiguity (t = .01, ns). In 439 

addition, slope difference tests were calculated for all six pairs of the slopes (J. F. Dawson & Richter, 440 

2006). These allow for comparative tests between sets of slopes, as opposed to the absolute tests of 441 

single slopes calculated by the simple slope analyses presented above (J. F. Dawson, 2014). These 442 
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tests indicated that that there are significant differences for three pairs of slopes.  The difference 443 

between slope 1 (high shared task representation/high leadership ambiguity) and slope 3 (low shared 444 

task representation/high leadership ambiguity) was significant (t = 3.88, p < .001). The difference 445 

between slope 2 (high shared task representation/low leadership ambiguity) and slope 3 (low shared 446 

task representation/high leadership ambiguity) was also significant (t = 2.35; p < .05), and finally the 447 

difference between slope 3 (low shared task representation/high leadership ambiguity) and 4 (low 448 

shared task representation/low leadership ambiguity) was also significant (t = -2.73; p < .01). Overall, 449 

it seems that the combination of low shared task representation with high leadership ambiguity 450 

differed significantly from all other slopes. These findings indicate that especially under conditions 451 

of high majority decision making, a combination of shared task representations that emphasize 452 

information elaboration and high leadership ambiguity is positively related to performance.  453 

------------------------------------------------ 454 

Insert Table 2 and Figure 4 about here 455 

------------------------------------------------ 456 

5 Discussion 457 

5.1 Pattern of results 458 

Decision-making groups with a complex task and distributed information often do not make 459 

optimal use of their informational resources (Stasser & Birchmeier, 2003). The decision rule used by 460 

the team may be of the utmost importance, but cannot be seen in isolation from other aspects of 461 

group process and leadership, i.e. task representations that emphasize elaboration of decision-relevant 462 

information, and leadership ambiguity. The current study showed that (perceptions of) majority 463 

decision making was related to superior team performance when teams were also high on shared task 464 

representations that emphasize elaboration of information. A three-way interaction showed that a 465 

high level of majority decision making was positively related to superior team performance when a 466 

high level of elaboration on information was combined with leadership ambiguity. High majority 467 

decision making was related to a lower level of performance under conditions of low elaboration of 468 

information, combined with leadership ambiguity. Although the simple slope analysis indicated that 469 

especially the combination of a low level of shared task representations/ leadership ambiguity is most 470 

explanatory under conditions of low versus high majority decision making, the slope difference tests 471 

showed that the this particular slope was significantly different from the combination of high level of 472 

shared task representations/ leadership ambiguity. Moreover, these two slopes differed significantly 473 

from the other two slopes (high shared task representations/low leadership ambiguity and low shared 474 

task representations/ high leadership ambiguity). Concluding the combination of high shared task 475 

representation/high leadership ambiguity seemed to enhance performance if the teams opted 476 

relatively often for a majority rule, whereas performance seemed to suffer most when there were low 477 

shared task representations, leadership ambiguity and use of a majority rule.  478 

The substantive contributions of the current study are twofold. First, I extend existing theory 479 

on decision rules by showing that these are more effective in combination with task representations. 480 

Second, I build on the emerging literature of emerging and shared leadership by showing that under 481 

some circumstances leadership ambiguity can be beneficial for team performance. While it has been 482 

reasoned that a clear leader is imperative in providing a compelling direction and in ensuring clarity 483 

of and commitment to team objectives (West et al., 2003), the current study shows that when teams 484 

have a compelling sense of direction in terms of shared task representations, leadership clarity can 485 

actually be detrimental for team performance when majority decision making is high.  486 

In review



  Majority Decision Making 

 
12 

5.2 Theoretical and practical implications 487 

Prior research showed that clarity of leadership was more important for larger teams in terms 488 

of innovation, probably because, in such teams, having a clear team leader prevented loss of 489 

coordination (West et al., 2003). Although a transformational team leader can play a role in 490 

developing a shared vision and in turn promoting team reflexivity (M.C. Schippers, Den Hartog, 491 

Koopman, & van Knippenberg, 2008), the current study shows that under conditions of high majority 492 

decision making, leadership ambiguity can be positive when shared task representations are also 493 

high. This means that the current shows that leadership ambiguity can be beneficial under the right 494 

circumstances. Managers should therefore consider under which circumstances the “leader decides” 495 

rule should apply, and under what conditions the majority rule is more beneficial (cf. (cf. Hastie & 496 

Kameda, 2005). If a decision is made opting for a majority rule, then a manager or leader should be 497 

less prominent or even absent. Also, such a decision should be made in teams that have task 498 

representations emphasizing elaboration information.  499 

Theoretically, it should be noted that authority differentiation, or the extent to which all team 500 

members are involved in team decision making processes  (Hollenbeck, Beersma, & Schouten, 501 

2012), has some similarities to majority decision making. However, in the context of the current 502 

paper, I was especially interested in the rules that teams use to make decisions. Thus, while authority 503 

differentiation can be related to the process of decision making, and the extent of involvement of 504 

team members in this process, a decision rule may still be implied to make the actual decision. Future 505 

research could focus on the role of authority differentiation that precedes decision making.  506 

5.3 Limitations and future directions 507 

While an obvious strength of the current study is that I tested the hypotheses with a large 508 

number of teams, comprising mainly of professionals in a realistic setting, we should recognize that 509 

only experimental studies can speak to the causality implied in the research model. A clear direction 510 

for future research would thus be to follow this work up in experimental designs, manipulating 511 

decision rules, shared task representations and leadership ambiguity. Also, not all teams were 512 

experienced in the field of supply chain management, although I did control for this in the analysis.  513 

A limitation of sorts is that while I do indeed have evidence of the core team processes and 514 

decision rules involved – shared task representations, majority decision making, and leadership 515 

ambiguity – how that played out in practice is not completely clear. That is, I do not know exactly 516 

what happened in teams with leadership ambiguity, and whether in teams with leadership ambiguity 517 

there was indeed more room for elaboration of task-relevant information. Furthermore, elaboration of 518 

information might also have taken place more implicitly, as team members could also elaborate 519 

information as a habitual practice without conscientious, or explicit awareness. Also, the question is 520 

whether teams performing well in the game, also perform well in the real world. While evidence in 521 

this respect is not required for the test of our hypotheses – nor is any specific content suggested by 522 

our analysis – such information could be extremely helpful in further developing our analysis, as it 523 

may provide key pointers as to as to what factors influence the effectiveness of majority decision 524 

making. Future research to address this issue would therefore be very valuable. 525 

Also, it should be noted that none of the teams reported conflict over leadership. While an 526 

earlier study found leadership ambiguity to be a combination of “there is no clear leader/coordinator” 527 

and “there is conflict over who leads/coordinates the team”, (West et al., 2003) in the current study 528 

this variable denoted solely the absence a clear leader/coordinator, since none of the team members 529 

indicated conflict over leadership. Hence, our results may slightly differ from those earlier results, for 530 

instance the finding that leadership ambiguity was negatively related to team processes and team 531 
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innovation (West et al., 2003). In the current study, leadership ambiguity as such was unrelated to 532 

team performance. The absence of conflict over leadership may have ensured there was no direct 533 

negative relationship. Also, the dependent variable in the study of West et al. (2003) was innovation, 534 

and it could be that leadership ambiguity is more negatively related to innovation than to team 535 

performance. Future research could incorporate both innovation and performance as dependent 536 

variables. 537 

Another limitation has to do with the reporting of moderated multiple regression (MMR). 538 

Recent theorizing discussed the fact that these analyses often report small effect sizes, as well as 539 

often being underpowered (Murphy & Russell, 2017). A 20-year review noted that outcome reporting 540 

bias may play a role, especially if sample sizes are small, and/or the p value is just below the .05 541 

threshold (O’Boyle, Banks, Carter, Walter, & Yuan, 2019). In the current paper, neither of these were 542 

the case, lending more value to the found results. Nevertheless, we cannot be certain that this is not a 543 

type II error. Furthermore, although I did hypothesize the relationships with respect to the two- and 544 

three ways interaction before-hand, I also used a combination of a priori reasoning and abduction (“ a 545 

form of reasoning that moves from observations in a specific situation, information source, or data 546 

set to an explanation that accounts for those particular observations” (Behfar & Okhuysen, 2018; p. 547 

325). Future research could test whether the two- and three-way interaction that was visible here will 548 

be found in similar other datasets as well. Also, there are some limitations with respect to common 549 

method variance, since all variables are self-report and assessed at the same time, need to be 550 

acknowledged  (Podsakoff, MacKenzie, Lee, & Podsakoff, 2003). On the other hand, it must be 551 

noted that we did assess the outcome measure at a later point in time.  552 

Finally, we did not formally model any time-sensitive mediating or moderating models that 553 

might have accounted for the observed relationships (cf. Mathieu & Rapp, 2009). Future research 554 

could measure the core variables (majority decision making, task representations and leadership 555 

ambiguity) each week and use growth modeling to see whether the model holds up over time, and 556 

what the dynamics are over time (e.g., P. D. Bliese, Chan, & Ployhart, 2007; Ployhart & 557 

Vandenberg, 2010).  558 

5.4 Conclusion 559 

The current study integrates and extends theorizing on the relationship between decision rules 560 

and team processes. Since the use of decision rules can greatly influence the team process and 561 

outcomes (e.g., Hastie & Kameda, 2005), it is imperative to know the contingencies of the 562 

relationship between decision rules and team performance. My analysis has shown that the 563 

relationship with performance is not a simple one. Under conditions of high majority decision 564 

making, the relationship with team performance is moderated by both task representations and 565 

leadership ambiguity. The implication for those interested in optimizing team performance is that, 566 

for complex decision-making tasks, to make optimal use of the majority decision rule, task 567 

representations emphasizing information elaboration should be high, while leadership ambiguity 568 

should be high.   569 

In review



  Majority Decision Making 

 
14 

6 References 570 

Aiken, J. S., & West, S. G. (1991). Multiple regression: Testing and interpreting interactions. New 571 

York: Sage. 572 

Ambrose, S. E. (1996). Undaunted courage: Meriwether Lewis, Thomas Jefferson, and the opening 573 

of the American West. New York: Touchstone Press. 574 

Anderson, L. E., & Balzer, W. K. (1991). The effects of timing of leaders' opinions on problem-575 

solving groups: A field experiment. Group & Organization Management, 16(1), 86-101. doi: 576 

10.1177/105960119101600106 577 

Baron, R. S., Kerr, N. L., & Miller, N. (1992). Group process, group decision, group action. 578 

Belmont, CA, US: Thomson Brooks/Cole Publishing Co. 579 

Barrick, M. R., Stewart, G. L., Neubert, M. J., & Mount, M. K. (1998). Relating member ability and 580 

personality to work-team processes and team effectiveness. Journal of Applied Psychology, 581 

83, 377-391.  582 

Beersma, B., & De Dreu, C. K. W. (2002). Integrative and distributive negotiation in small groups: 583 

Effects of task structure, decision rule, and social motive. Organizational Behavior and 584 

Human Decision Processes, 87(2), 227-252.  585 

Behfar, K., & Okhuysen, G. A. (2018). Perspective-discovery within validation logic: Deliberately 586 

surfacing, complementing, and substituting abductive reasoning in hypothetico-deductive 587 

inquiry. Organization Science, 29(2), 323-340. doi: 10.1287/orsc.2017.1193 588 

Bianco, W. T., Lynch, M. S., Miller, G. J., & Sened, I. (2006). “A theory waiting to be discovered 589 

and used”: A reanalysis of canonical experiments on majority-rule decision making. The 590 

Journal of Politics, 68(4), 838-851. doi: 10.1111/j.1468-2508.2006.00474.x 591 

Bliese, P. D. (2000). Within-group agreement, non-independence and reliability: Implications for 592 

data aggregation and analysis. In K. J. Klein & W. J. Kozlowski (Eds.), Multilevel theory, 593 

research , and methods in organizations (pp. 349-381). San Fransisco: Jossey-Bass. 594 

Bliese, P. D., Chan, D., & Ployhart, R. E. (2007). Multilevel methods: Future directions in 595 

measurement, longitudinal analyses, and nonnormal outcomes (Vol. 10, pp. 551-563). 596 

Bryk, A. S., & Raudenbush, S. W. (1992). Hierarchical linear models: Applications and data 597 

analysis methods. London: Sage. 598 

Cannon-Bowers, J. A., Salas, E., & Converse, S. (1993). Shared mental models in expert team 599 

decison making. In N. J. Castellan (Ed.), Individual and group decision making: Current 600 

directions (pp. 221-246). Hillsdale, NJ: Erlbaum. 601 

Carson, J. B., Tesluk, P. E., & Marrone, J. A. (2007). Shared leadership in teams: An investigation of 602 

antecedent conditions and performance. Academy of Management Journal, 50(5), 1217-1234. 603 

doi: 10.2307/amj.2007.20159921 604 

Castore, C. H., & Murnighan, J. K. (1978). Determinants of support for group decisions. 605 

Organizational Behavior and Human Performance, 22(1), 75-92. doi: 606 

http://dx.doi.org/10.1016/0030-5073(78)90006-5 607 

Cogliser, C. C., Gardner, W. L., Gavin, M. B., & Broberg, J. C. (2012). Big Five personality factors 608 

and leader emergence in virtual teams: Relationships with team trustworthiness, member 609 

performance contributions, and team performance. Group & Organization Management, 610 

37(6), 752-784. doi: 10.1177/1059601112464266 611 

In review

http://dx.doi.org/10.1016/0030-5073(78)90006-5


  Majority Decision Making 

 
15 

Cohen, S. G., & Bailey, D. E. (1997). What makes teams work: Group effectiveness research from 612 

the shop floor to the executive suite. Journal of Management, 23(3), 239-290. doi: 613 

10.1177/014920639702300303 614 

D’Innocenzo, L., Mathieu, J. E., & Kukenberger, M. R. (2014). A meta-analysis of different forms of 615 

shared leadership–team performance relations. Journal of Management. doi: 616 

10.1177/0149206314525205 617 

Dawson, J. (2014). Moderation in management research: What, why, when, and how. Journal of 618 

Business and Psychology, 1, 1-19. doi: 10.1007/s10869-013-9308-7 619 

Dawson, J. F., & Richter, A. W. (2006). Probing three-way interactions in moderated multiple 620 

regression: Development and application of a slope difference test. Journal of Applied 621 

Psychology, 91(4), 917-926.  622 

De Dreu, C. K. W., Nijstad, B. A., & van Knippenberg, D. (2008). Motivated information processing 623 

in group judgment and decision making. Personality and Social Psychology Review, 12(1), 624 

22-49. doi: 10.1177/1088868307304092 625 

De Grada, E., Kruglanski, A. W., Mannetti, L., & Pierro, A. (1999). Motivated cognition and group 626 

interaction: Need for closure affects the contents and processes of collective negotiations. 627 

Journal of Experimental Social Psychology, 35(4), 346-365. doi: 628 

http://dx.doi.org/10.1006/jesp.1999.1376 629 

De Leeuw, S., Schippers, M. C., & Hoogervorst, S. (2015). The Fresh Connection: Cross-functional 630 

integration in supply chain management. In E. Bendoly, W. VanWezel & D. G. Bachrach 631 

(Eds.), Handbook of behavioral operations management: Social and psychological dynamics 632 

in production and service settings. Oxford: Oxford Press. 633 

Dooley, R. S., & Fryxell, E. G. (1999). Attaining decision quality and commitment from dissent: The 634 

moderating effects of loyalty and competency in strategic decision making teams. Academy of 635 

Management Journal, 42, 389-402.  636 

Gigone, D., & Hastie, R. (1993). The common knowledge effect: Information sharing and group 637 

judgment. Journal of Personality and Social Psychology, 65, 959-974.  638 

Gino, F., & Pisano, G. (2008). Toward a theory of behavioral operations. Manufacturing & Service 639 

Operations Management, 10(4), 676-691.  640 

Goodwin, J. S., & Franklin, S. G., Sr. (1994). The beer distribution game: Using simulation to teach 641 

system. The Journal of Management Development, 13(8), 7-7.  642 

Gruenfeld, D., Mannix, E. A., Williams, K., & Neale, M. (1996). Group composition and decision 643 

making: How member familiarity and information distribution affect process and 644 

performance. Organizational Behavior & Human Decision Processes, 67, 1-15.  645 

Hackman, J. R. (1990). Groups that work (and those that don’t). San Francisco: Jossey-Bass. 646 

Hare, A. P. (1976). Handbook of small group research. New York: Free Press. 647 

Hastie, R., & Kameda, T. (2005). The robust beauty of majority rules in group decisions. 648 

Psychological Review, 112(2), 494-508.  649 

Hoch, J. E. (2013). Shared leadership and innovation: The role of vertical leadership and employee 650 

integrity. Journal of Business and Psychology, 28(2), 159-174. doi: 10.1007/s10869-012-651 

9273-6 652 

In review

http://dx.doi.org/10.1006/jesp.1999.1376


  Majority Decision Making 

 
16 

Hollenbeck, J. R., Beersma, B., & Schouten, M. E. (2012). Beyond team types and taxonomies: A 653 

dimensional scaling conceptualization for team description. Academy of Management Review, 654 

37(1), 82-106. doi: 10.5465/amr.2010.0181 655 

Homan, A. C., Hollenbeck, J. R., Humphrey, S. E., Knippenberg, D. V., Ilgen, D. R., & Kleef, G. A. 656 

V. (2008). Facing differences with an open mind: Openness to experience, salience of 657 

intragroup differences, and performance of diverse work groups 658 

Academy of Management Journal, 51(6), 1204–1222.  659 

Hung, K.-T., & Ryu, S. (2008). Changing risk preferences in supply chain inventory decisions. 660 

Production Planning & Control, 19(8), 770-780.  661 

James, L. R., Demaree, R. G., & Wolf, G. (1984). Estimating within-group interrater reliability with 662 

and without response bias. Journal of Applied Psychology, 69, 85-98.  663 

James, L. R., Demaree, R. G., & Wolf, G. (1993). rwg: An assessment of within-group interrater 664 

agreement. Journal of Applied Psychology, 78, 306-309.  665 

Janis, I. L. (1972). Groupthink: Psychological studies of policy fiascoes. (2 ed.). Boston: Houghton-666 

Mifflin. 667 

Janis, I. L. (1982). Groupthink: Psychological studies of policy decisions and fiascoes. Boston: 668 

Houghton Mifflin. 669 

Kameda, T., Takezawa, M., Tindale, R. S., & Smith, C. M. (2002). Social sharing and risk reduction: 670 

Exploring a computational algorithm for the psychology of windfall gains. Evolution and 671 

Human Behavior, 23(1), 11-33. doi: http://dx.doi.org/10.1016/S1090-5138(01)00086-1 672 

Kameda, T., & Tindale, R. S. (2006). Groups as adaptive devices: Human docility and group 673 

aggregation mechanisms in evolutionary context. In M. Schaller, J. Simpson & D. Kenrick 674 

(Eds.), Evolution and social psychology (pp. 317–341). New York, NY: Psychology Press. 675 

Kashy, D. A., & Kenny, D. A. (2000). The analysis of data from dyads and groups. In H. Reis & C. 676 

M. Judd (Eds.), Handbook of research methods in social psychology (pp. 451–477). New 677 

York: Cambridge University Press. 678 

Kerr, N. L., Atkin, R. S., Stasser, G., Meek, D., Holt, R. W., & Davis, J. H. (1976). Guilt beyond a 679 

reasonable doubt: Effects of concept definition and assigned decision rule on the judgments 680 

of mock jurors. Journal of Personality and Social Psychology, 34(2), 282-294. doi: 681 

10.1037/0022-3514.34.2.282 682 

Kerr, N. L., & Tindale, R. S. (2004). Group performance and decision making. Annual Review of 683 

Psychology, 55(1), 623-655. doi: 10.1146/annurev.psych.55.090902.142009 684 

Kilduff, M., Angelmar, R., & Mehra, A. (2000). Top management-team diversity and firm 685 

performance: Examining the role of cognitions. Organization Science, 11(1), 21-34. doi: 686 

doi:10.1287/orsc.11.1.21.12569 687 

Kozlowski, S. W. J., & Bell, B. S. (2003). Work groups and teams in organizations. In W. C. 688 

Borman, D. R. Ilgen & R. J. Klimoski (Eds.), Handbook of Psychology: Industrial and 689 

Organizational Psychology (Vol. 12, pp. 333-375). London: Wiley. 690 

Kruglanski, A. W., & Webster, D. M. (1991). Group members' reactions to opinion deviates and 691 

conformists at varying degrees of proximity to decision deadline. Journal of Personality and 692 

Social Psychology, Vol. 61(2), 212-225.  693 

In review

http://dx.doi.org/10.1016/S1090-5138(01)00086-1


  Majority Decision Making 

 
17 

Langfred, C. W. (2000). The paradox of self-management: individual and group autonomy in work 694 

groups. Journal of Organizational Behavior, 21(5), 563-585.  695 

 696 

Langfred, C. W. (2007). The downside of self-management: A longitudinal study of the effects of 697 

conflict on trust, autonomy, and task interdependence in self-managing teams. Academy of 698 

Management Journal, 50(4), 885-900.  699 

Larson, J. R., Christensen, C., Franz, T. M., & Abbott, A. S. (1998). Diagnosing groups: The pooling, 700 

management, and impact of shared and unshared case information in team-based medical 701 

decision making. Journal of Personality and Social Psychology, 75, 93-108.  702 

Leana, C. R. (1985). A partial test of Janis' Groupthink Model: Effects of group cohesiveness and 703 

leader behavior on defective decision making. Journal of Management, 11(1), 5.  704 

Marks, M. A., Zaccaro, S., J., & Mathieu, J. E. (2000). Performance implications of leader briefings 705 

and team-interaction for team adaptation to novel environments. Journal of Applied 706 

Psychology, 85(6), 971-986.  707 

Mathieu, J. E., Heffner, T. S., Goodwin, G. F., Cannon-Bowers, J. A., & Salas, E. (2005). Scaling the 708 

quality of teammates' mental models: Equifinality and normative comparisons. Journal of 709 

Organizational Behavior, 26, 37-56.  710 

Mathieu, J. E., & Rapp, T. L. (2009). Laying the foundation for successful team performance 711 

trajectories: The roles of team charters and performance strategies. Journal of Applied 712 

Psychology, 94(1), 90-103.  713 

Mesmer-Magnus, J. R., & DeChurch, L. A. (2009). Information sharing and team performance: A 714 

meta-analysis. Journal of Applied Psychology, 94(2), 535-546.  715 

Miller, C. E. (1989a). The social psychological effects of group decision rules Psychology of group 716 

influence (2nd ed.) (pp. 327-355). Hillsdale, NJ, England: Lawrence Erlbaum Associates, Inc. 717 

Miller, C. E. (1989b). The social psychological effects of group decision rules. In P. B. Paulus (Ed.), 718 

Psychology of group influence (pp. 327–355). Hillsdale, NJ: Erlbaum. 719 

Mohammed, S., & Ringseis, E. (2001). Cognitive diversity and consensus in group decision making: 720 

The role of inputs, processes, and outcomes. Organizational Behavior & Human Decision 721 

Processes, 85(2), 310-335.  722 

Moulton, G. E. (Ed.). (2003). The definitive journals of Lewis and Clark. Lincoln: University of 723 

Nebraska Press. 724 

Murphy, K. R., & Russell, C. J. (2017). Mend it or end it: Redirecting the search for interactions in 725 

the organizational sciences. Organizational Research Methods, 20(4), 549-573. doi: 726 

10.1177/1094428115625322 727 

Nijstad, B. A., & De Dreu, C. K. W. (2012). Motivated information processing in organizational 728 

teams: Progress, puzzles, and prospects. Research in Organizational Behavior, 32(0), 87-111. 729 

doi: http://dx.doi.org/10.1016/j.riob.2012.11.004 730 

Nitzan, S., & Paroush, J. (1985). Collective decision making. Cambridge, UK: Cambridge University 731 

Press. 732 

Nygren, R., & Levine, E. L. (1996). Leadership of work teams: Factors influencing team outcomes 733 

Advances in Interdisciplinary Studies (Vol. 3, pp. 67-104). 734 

In review

http://dx.doi.org/10.1016/j.riob.2012.11.004


  Majority Decision Making 

 
18 

O’Boyle, E., Banks, G. C., Carter, K., Walter, S., & Yuan, Z. (2019). A 20-year review of outcome 735 

reporting bias in moderated multiple regression. Journal of Business and Psychology, 34(1), 736 

19-37. doi: 10.1007/s10869-018-9539-8 737 

Okhuysen, G. A. (2001). Structuring change: Familiarity and formal interventions in problem-solving 738 

groups. Academy of Management Journal, 44(4), 794.  739 

Pearce, C. L., & Conger, J. A. (Eds.). (2003). Shared leadership: Reframing the hows and whys of 740 

leadership. Thousand Oaks, California: Sage Publications. 741 

Pearce, C. L., & Manz, C. C. (2005). The new silver bullets of leadership: The importance of self- 742 

and shared leadership in knowledge work. Organizational Dynamics, 34(2), 130-140. doi: 743 

http://dx.doi.org/10.1016/j.orgdyn.2005.03.003 744 

Pierro, A., Mannetti, L., De Grada, E., Livi, S., & Kruglanski, A. W. (2003). Autocracy bias in 745 

informal groups under need for closure. Personality and Social Psychology Bulletin, 29(3), 746 

405-417. doi: 10.1177/0146167203251191 747 

Ployhart, R. E., & Vandenberg, R. J. (2010). Longitudinal research: The theory, design, and analysis 748 

of change. Journal of Management, 36(1), 94-120. doi: 10.1177/0149206309352110 749 

Podsakoff, P. M., MacKenzie, S. B., Lee, J.-Y., & Podsakoff, N. P. (2003). Common method biases 750 

in behavioral research: a critical review of the literature and recommended remedies. Journal 751 

of Applied Psychology, 88(5), 879.  752 

Postmes, T., Spears, R., & Cihangir, S. (2001). Quality of decision making and group norms. Journal 753 

of Personality and Social Psychology, 80(6), 918-930.  754 

Schippers, Den Hartog, D. N., & Koopman, P. L. (2007). Reflexivity in teams: A measure and 755 

correlates. Applied Psychology: An International Review, 56(2), 189-211.  756 

Schippers, M. C., Den Hartog, D. N., Koopman, P. L., & van Knippenberg, D. (2008). The role of 757 

transformational leadership in enhancing team reflexivity. Human Relations, 61, 1593-1616.  758 

Schippers, M. C., Edmondson, A. C., & West, M. A. (2014). Team reflexivity as an antidote to team 759 

information-processing failures. Small Group Research, 45(6), 731-769. doi: 760 

10.1177/1046496414553473 761 

Schippers, M. C., Homan, A. C., & van Knippenberg, D. (2013). To reflect or not to reflect: Prior 762 

team performance as a boundary condition of the effects of reflexivity on learning and final 763 

team performance. Journal of Organizational Behavior, 34(1), 6-23. doi: 10.1002/job.1784 764 

Scott, T. R., & Kameda, T. (2000). 'Social sharedness' as a unifying theme for information processing 765 

in groups. Group Processes and Intergroup Relations, 3, 123-140. doi: 766 

10.1177/1368430200003002002 767 

Seijts, G. H., Latham, G. P., Tasa, K., & Latham, B. W. (2004). Goal setting and goal orientation: an 768 

integration of two different yet related literatures. Academy of Management Journal, 47(2), 769 

227-239.  770 

Sinclair, A. (1992). The tyranny of a team ideology. Organization Studies, 13(4), 611.  771 

Smith, T., Fowler-Davis, S., Nancarrow, S., Ariss, S. M. B., & Enderby, P. (2018). Leadership in 772 

interprofessional health and social care teams: a literature review. Leadership in Health 773 

Services.  774 

In review

http://dx.doi.org/10.1016/j.orgdyn.2005.03.003


  Majority Decision Making 

 
19 

Stasser, G., & Birchmeier, Z. (2003). Creativity and collective choice. In P. B. Paulus & B. A. 775 

Nijstad (Eds.), Group creativity: Innovation through collaboration. (pp. 85-109). New York: 776 

Oxford University Press. 777 

Stasser, G., Kerr, N. L., & Davis, J. H. (1980). Influence processes in decision-making groups. In P. 778 

B. Paulus (Ed.), Psychology of group influence Hillsdale, NJ: Erlbaum. 779 

Sun, X., Jie, Y., Wang, Y., Xue, G., & Liu, Y. (2016). Shared leadership improves team novelty: The 780 

mechanism and its boundary condition. Frontiers in Psychology, 7(1964). doi: 781 

10.3389/fpsyg.2016.01964 782 

Sweeney, D., Campbell, J., & Mundy, R. (2010). Teaching supply chain and logistics management 783 

through commercial software. The International Journal of Logistics Management, 21(2), 784 

293-308. doi: 10.1108/09574091011071960 785 

Taggar, S., Hackett, R., & Saha, S. (1999). Leadership emergence in autonomous work teams: 786 

Antecedents and outcomes. Personnel Psychology, 52(4), 899-926.  787 

Taggar, S., & Seijts, G. H. (2003). Leader and staff role-efficacy as antecedents of collective-efficacy 788 

and team performance. Human Performance, 16(2), 131-156.  789 

Ten Velden, F. S., Beersma, B., & De Dreu, C. K. W. (2007). Majority and minority influence in 790 

group negotiation: The moderating effects of social motivation and decision rules. Journal of 791 

Applied Psychology, 921(1), 259-268.  792 

Ten Velden, F. S., Beersma, B., & De Dreu, C. K. W. (2007). Majority and minority influence in 793 

group negotiation: The moderating effects of social motivation and decision rules. Journal of 794 

Applied Psychology, 92(1), 259-268.  795 

Tetlock, P. E. (2000). Cognitive biases and organizational correctives: Do both disease and cure 796 

depend on the politics of the beholder? Administrative Science Quarterly, 45(2), 293-326.  797 

Van de Ven, A., & Delbeco, A. L. (1971). Nominal versus interacting group processes for committee 798 

decision-making effectiveness. The Academy of Management Journal, 14(2), 203-212.  799 

van Ginkel, W. P., Tindale, R. S., & van Knippenberg, D. (2009). Team reflexivity, development of 800 

shared task representations, and the use of distributed information in group decision making. 801 

Group Dynamics, 13, 265-280.  802 

van Ginkel, W. P., & van Knippenberg, D. (2008). Group information elaboration and group decision 803 

making: The role of shared task representations. Organizational Behavior & Human Decision 804 

Processes, 105, 82-97.  805 

van Ginkel, W. P., & van Knippenberg, D. (2012). Group leadership and shared task representations 806 

in decision making groups. The Leadership Quarterly, 23(1), 94-106.  807 

West, M. A., Borrill, C. S., Dawson, J. F., Brodbeck, F., Shapiro, D. A., & Haward, B. (2003). 808 

Leadership clarity and team innovation in health care. The Leadership Quarterly, 14(4-5), 809 

393-410.  810 

Winquist, J. R., & Larson Jr, J. R. (1998). Information pooling: When it impacts group decision 811 

making. Journal of Personality and Social Psychology, 74(2), 371-377. doi: 10.1037/0022-812 

3514.74.2.371 813 

Wittenbaum, G., & Stasser, G. (1996). Management of information in small groups. In J. Nye & M. 814 

Bower (Eds.), What's social about social cognition? Social cognition research in small 815 

groups. (pp. 3-28). Thousand Oaks, CA: Sage. 816 

In review



  Majority Decision Making 

 
20 

Wittenbaum, G. W., Hollingshead, A. B., & Botero, I., C. (2004). From cooperative to motivated 817 

information sharing in groups: Moving beyond the hidden profile paradigm. Communication 818 

Monographs, 71(3), 286-310.  819 

Yammarino, F. J. (2012). Leadership. In V. S. R. Editor-in-Chief (Ed.), Encyclopedia of Human 820 

Behavior (Second Edition) (pp. 517-524). San Diego: Academic Press. 821 

Zaccaro, S. J., Rittman, A. L., & Marks, M. A. (2001). Team leadership. The Leadership Quarterly, 822 

12(4), 451-483. doi: http://dx.doi.org/10.1016/S1048-9843(01)00093-5 823 

 824 

7 Footnotes 825 

1 One of the reviewers noted that it would be hard to predict an exact shape of interactions, and that it 826 

would be good to elaborate on this issue in the introduction. Note that although I did predict a two 827 

and three-way interaction, the exact shape was hard to predict from existing theory. I did have a 828 

general idea of what the shape would be before I gathered the data. However, in rewriting this paper, 829 

I also rewrote the hypotheses (thanks to the reviewer for the helpful suggestion), and thus used a 830 

combination of a priori reasoning and abduction (Behfar & Okhuysen, 2018). The overall shape of 831 

the interactions was as predicted. 832 

 833 

2 Two other options, added by the game provider, were “We argued a lot about the decisions we had 834 

to make” and “We often agreed quickly”. Hardly any teams opted for these, and adding these options 835 

as control variables did not change our pattern of results. When we added a unanimity rule of 836 

collective decision making (“All decisions were made as a team”) as a control variable to the 837 

regression analysis, our pattern of findings also remained unchanged. 838 

 839 

3 Note that the extent to which teams indicated that “there is a very clear leader” was as expected 840 

negatively related to leadership ambiguity (r = -.616, p<.001). Although we could have opted for 841 

collapsing these items, for this paper we chose to stick to the item as used in prior literature.  842 

For the items on decision making rules, only the items on unanimity rule (All decisions were made as 843 

a team) and majority rule (We had a majority rule) were relatively highly correlated (r=-.513 p<.001). 844 

The relationship between majority decision making and one dominant team member making all 845 

decisions was rather low, and not significant (r=-.124; ns). Since I was interested in the effect of 846 

majority rule (and not the unanimity rule), I decided not to collapse these items. None of the items 847 

was significantly related to team performance. When added as control variables to the regression 848 

analysis, the pattern of results did not change.  849 

  850 
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8 Appendix: Measures used 851 

 852 

Task Representations 853 

 854 
1. For high quality performance it was important to base the decision on as much 855 

information as possible 856 

2. Strategy discussions among team members were crucial for high performance.  857 

3. Discussing all members’ information was of crucial importance for attaining high 858 

decision quality on this task 859 

4. I had the impression the other team members would appreciate discussion 860 

5. I expected my team members to be open for critics and allow for critical discussions to 861 

take place 862 

 863 

 Decision making process 864 

 865 

How where decisions made in your team? 866 

 867 

 One dominant team member made most of the decisions 868 

All decisions were made as a team 869 

 We had a majority rule 870 

 871 

Leadership ambiguity 872 

Was there a clear overall leader in your team? 873 

  There was a single very clear leader/co-ordinator 874 

 A number of people lead/co-ordinate the team 875 

 There was no clear leader/co-ordinator 876 

 There was conflict over who leads/co-ordinates the team 877 

  We all had leadership/co-ordinator roles 878 

 879 

 880 

Control variables items 881 

- How much knowledge do you have about supply chain management?  882 

- How experienced are you in playing management games?   883 

- How much time did you spend playing the game?   ………. Hours per week 884 

885 
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Table 1.   886 

Means, Standard Deviations and Aggregate Level Intercorrelations 887 

 888 

        Variable M SD 1 2 3  4  5 6  7           8 9 

1. Age 
33.61 8.59 -         

2. Gender 
  1.50  .50 -.10 -        

3. Hours spent 
  4.24 2.21 -.01  .12 -       

4. Management simulation experience 
  2.17  .79  .20* -.14 -.15 -      

5. SCM knowledge 
  3.56  .77  .27* -.31** -.07  .51*** -     

6. Shared task representations 
  3.84  .41  .31** -.00  .18*  .01  .14 -     

7. Majority decision making 
   .10  .20 -.07 -.03  .04 -.06 -.21* -.12 -    

8. Leadership ambiguity 
   .35  .31  .00 -.00 -.16 -.03  .03  .03  .06    

9. Team performance (ROI) 
   .08  .13  .20*  .06  .13  .09 -.13  .23* -.22* -.10 -  

Note. N = 81 teams;  *p <.05, ** p <.01, *** p <.001; two-tailed.  SCM = Supply Chain Management; ROI = return on investment 889 

  890 
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 891 

Table 2.  892 

Hierarchical Regressions with Dependent Variable Team Performance (ROI) 893 

 894 

 Model 1 Model 2 Model 3 Model 4 

Variable β SE β SE β SE β SE 

Control Variables         

Age  .16 .00  .12 .00  .03 .00  .05  .00 

Gender  .12 .03  .10 .03  .01 .03 -.02 -.01 

Hours spent  .13 .01  .10 .01  .07 .01  .12  .01 

Management simulation exp. -.01 .02  .01 .02  .11 .02  .16  .02 

SCM knowledge  .19 .02  .13 .02 -.00 .02 -.03  .00 

Main effects              

Majority decision making   -.17 .07 -.12 .06 -.05  .06 

Shared task representations    .13 .04  .23* .03  .14  .03 

Leadership ambiguity   -.07 .05  .04 .04  .07  .04 

Interaction 2-way            

MDMxSharedTR      .36** .23  .25*  .23 

MDMxLeadAmb     -.14 .22 -.08  .21 

SharedTMxLeadAmb      .15 .11  .16  .11 

Interaction 3-way          

MDMxSharedTRxLeadAmb        .32**  .54 

     

R2   .09  .14  .36  .42 

ΔR2   .09  .05  .21  .06 

ΔF 1.47 1.49 7.70*** 7.15* 

dfs (5, 75) (3, 72) (3, 69) (1, 68) 

Note. N = 81 teams; *p < .05; **p < .01; ***p < .001; two-tailed; Total R = .65 for model 4; SCM = 895 

Supply Chain Management; MDM = Majority decision making; ROI = return on investment 896 

 897 

 898 
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